PROPERTY CHECKLIST

Know what you want and don’t want




Create a property checklist

e Buying a property is one of the biggest financial and
lifestyle decisions you’ll ever make.

9 July 2025 at 4114 pm

Property checklist

Non-Negotiable:
Distance to work

e |t's easy to get overwhelmed by emotions during Pistnge 1o farmiy

Undercover parking

InSpeCthnS. 2 bedrooms

Open plan kitchen, living and dining

Modern bathroom

e Without a checklist, buyers risk: T
o Qverlooking essential features ZZSZZ:EZTQ
o GGetting swayed by “shiny extras” Cepratelaundy
o Making costly mistakes Carpeted bedrooms

Ceiling fans

LED down lights
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Create a property checklist

A Property Checklist gives you:
e Clarity — Know what’s truly essential.
e Focus — Stay on track during inspections.

e Confidence — Compare properties side-by-side
objectively.

e Control — Helps balance budget with lifestyle wants.
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THE NEEDS AND THE WANTS

Create a property checklist

Non-Negotiable

e Things that cannot easily change Sy
. Property checkilist
O LOCatI O n Non-Negotiable:
Distance to work
o Number of bedrooms T —
o etc oo
N |Ce to H ave Open plan kitchen, living and dining

Modern bathroom

e Things that you could add or change overtime

Nice to have:

o Airconditioning Aircondi:onmg
Gas cooktop
O GaS COOktOp Separate laundry

Built in robes

® ThlngS that yOU ||ke the |dea Of bUt |t ISI’]”[ gOlng tO be Carpeted bedrooms
a deal breaker

Ceiling fans

LED down lights
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THE BENEFTS TO YOU

Create a property checklist

e Reduces stress and second-guessing.
e Helps you make decisions with logic, not just emotion.

e Ensures you buy a property that fits your life today and
in the future.

e Empowers you to negotiate and prioritise confidently.
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Know what you want
PROPERTY NAME

EwnsvITe

SECVRITY SYSTEM

SEPERATE LAVNDRY
WATER TAP FILTER

SEPERATE TOILET

saAey 1SN\

¢~ Book a Strategy Calll HERE


http://www.loantheory.com.au/strategy-call?utm_source=Resource&utm_medium=OnePager&utm_campaign=education&utm_content=loan-process-footer

Create a property checklist

e Download this document

e Open in PDF viewer

e Print page 8

e Grab a pen

o Start to fill it out
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PROPERTY CHECKLIST PRINT OFF

Property Name

Must haves
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DO YOU 'I'HINK YOU ARE READY?

Action ltem 1

BOOK A STRATEGY CALL

What does out complimentary strategy call include;
e Grant and concession qualification check

e Current borrowing capacity

e Target borrowing capacity

e Current maximum purchase price

e Target maximum purchase price

e Target deposit required

e |nitial lender options

e |nitial loan repayments

e Action plan for next steps

e Only if you are ready we can prepare for lender pre-approval
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BOOK A STRATEGY CALL

Create a property checklist

BOOK A STRATEGY CALL
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